
Please write or email 
with your CV to:

Full Time — Internal Sales Advisor 

JOB DETAILS
— Hours: Monday to Thursday 8:30am – 5pm, Friday 8:30am to 2pm

— Total: 35 hours per week 

—  Competitive Salary dependent on experience and performance

—  Location: O  ce based Rotherham, S60 1EN

— Company pension Scheme

—  25 days holiday per year (Plus Public holidays)

—  Participation in the company’s pro� t share program

— Free refreshments & free onsite parking

We have a new opportunity based at our UK facility in Rotherham, South Yorkshire, for a full-time internal sales advisor 
within our rapidly growing packaging division
Sat within our successful Sales department, the function will be to play a pivotal role in generating new business through 
outbound sales methods to engage customers and create interest in our range of plastic packaging solutions.

rose plastic UK Ltd Managing Director
rose plastic UK Ltd, Unit 4, Bessemer Way
Bessemer Business Park, Templeborough
Rotherham, S60 1EN
Email: info@rose-plastic.co.uk
rose-plastic.co.uk

Sat within our successful Sales department, the function will be to play a pivotal role in generating new business through 
outbound sales methods to engage customers and create interest in our range of plastic packaging solutions.outbound sales methods to engage customers and create interest in our range of plastic packaging solutions.

This role will ideally suit an experienced customer service / salesperson who can demonstrate 
a good record of accomplishment of success in a similarly fast-paced position. 
Therefore, if you fancy joining the world leaders in cutting tool packaging and enjoy a varied role where you can display 
your personality to our customers and you are not afraid to make outbound calls, we would love to hear from you. 
A packaging background is preferable, but not essential; as well as possessing a � rst-class telephone manner (friendly 
and professional) coupled with strong administration skills and self-motivation.

INTERNAL SALES ADVISOR WILL BE RESPONSIBLE FOR
—  Location of new and developing existing customer accounts

—  Dealing with incoming plastic packaging enquires, whilst providing product 
advice & support

— Undertaking outbound sales activities to identify and target new customers

— Administration of quotations, samples and promotional material

— Liaising with external supply chains

— Promote & strengthen our sustainable packaging portfolio

— Communicating closely with internal / external sales teams

— Create a pipeline of contacts to continually nurture and treat as your own business




